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Global Provider
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Edge-loT & Al Solutions




High-growth, profitable story at the heart of a disruptive sector
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SECO at the end of 2022 9 @ ®

A worldwide spread center of excellence, with top-tier capabilities
€201M
|d ‘ 2022 FY revenue

>900k devices

manufactured every year

);(\Er)jﬁ ~ 900 people

~ 300 R&D people
of which ~180 in Al and software

development

-..l

~ 8-10% 8

@ of revenue invested in R&D every year . .
= yy Commercial Presence Direct Presence
Q 10 R&D centers Arezzo Hamburg Hangzhou Tregozzano Wuppertal
. o duction | i L\
I;@ 5 production plants urprocuction g s h}

plants

Y "EH

=)

@ 9 countries




We are living the age of a digital revolution...

Digitalization: a just-started secular trend, creating a huge market for smart devices

Ao

P z& [:%

@() Strong demand of digitalized devices with enhanced

functionalities for a smartphone-like user ﬁ
experience [
@ Great value creation with introduction p[/
of Al and real-time analytics into .

customers’ devices Strong long-term growth potential

Embracing all sectors
in the B2B space

. Connected by 2024
>10bn devices (2020-24 cacr +15%)

>€500 bn loT endpoints market value by 2024

9 5¢y of connected devices will
0 perform actions based on Al

SECO

Source: Gartner, SECO Elaboration
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Scaling up the value chain

[ End-to-end technology partner to get there faster in transforming customers’ devices into smart objects

Edge computing CLEA

_ :;i ~' -

Modules HMIs and Systems loT-Al data analytics Al-based apps

—— .
: .

Industrial Payment Retrofitting Al as an enabler Of_
PCs Systems solutions real-time data analysis
A comprehensive hardware portfolio CLEA is our Edge and Cloud Al/loT platform
for every use case at the foundation of everything we build




Bringing intelligence into our customers’ devices

A multitude of potential application areas

®  Full system
202, R&D and design On-board passenger

information systems

\ In-house
\\ Eﬂ- production
k .
o /! Industrial equipment Medical devices =T s @
' f « o W o 3
> ¢ : ;
[
Digital billboards
. e Bowling scoring @
- s equipment ...and many more...
\
System N Coffee & Vending machines
'@ integration 21 J. Natively compatible Voting machines

"'lL‘ with ((CL A

SECO

Endless ways to the future



CLEA: a flexible platform for all customer needs

CLEA is an Open Ecosystem that allows customers Customers can also let one of our System Integrator partners
to build and sell their own apps build it for them

Orask SECQO to provide them with a complete solution
S

[ From the CLEA SDKs... ] [ ...to value added apps ]




The value of an end-to-end offering

All customers need to get the most out of their data

CLEA can orchestrate Data Science workloads
and apps in the cloud or at the edge

> Data C/;—B ﬁ
Orchestration

As Edge Al is taking over, processing data where it

@ Al algorithms Al

«— Data transfer on
the Cloud

matters means saving energy, bandwidth and storage,
while getting the most out of customers’ physical

infrastructure

SECO
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CLEA App Store Thepower A1)

Enabling the servitization of our customers’ business models

@ ) P 4 A §r b Plate recognition

Geolocation and
occupancy time

Customers to develop their own CLEA as the technical infrastructure
Al models to launch new to build customers’ private ' =
value-added services App Store

Customers can monetize their apps and start offering them as digital

services to their own customers Revenue prediction

Targeted advertising services

SECO
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Axelera partnership

DD High performance Al inference capabilities

— (f"\ Low latency enabling real-time edge Al
SECO 7 procesi
v

AXELERA Cost effectiveness, reduced

"""" % consumption vs. architectures based on

cloud processing

Accelerating computer vision at

the edge
Development of a new SECO module based on (\5 CLEA enabling deployment of Al-based models
Axelera’s chip with high computation capabilities \l/ from the cloud to the edge

SECO

Endless ways to the future




Google Cloud partnership

Business continuity ensured to Google Cloud loT
Core users following its dismissal announcement

CLEA + Google cloud services: standardized

S @ framework for developers to accelerate time-to-

S E C D market of their products and services based on loT-
Al

GO g|€ CIOUd \CR Native integration between CLEA and Google

Cloud Al services following

Enhancing digital transformation in '
the Industrial W0r|d SECO booth at Embedded World 2023

Ene_zb/ing er_;d users to lgunch value added services (O/O Co-operation between SECO and
by integrating information from all their data sources Google Cloud’s ecosystem of partners

o




2022 FY Key financials

FY 22 Net Sales (€m)

[ +43% 1
| Organic growth |
1 FY22vs.Fy21
| (37% like-for-like)

)
__________ 4

FY 22 Adj. EBITDA (€m)

FY 22 Adj. Net Income (€m)

112,3
FY 2021 FY 2022 FY 2021 FY 2022 FY 2021
. J . J NG
« — ~ | =% ofsales

Edge computing and CLEA both showing strong growth

Cash generation trend despite difficult market context

€182.4m (+69% Yoy) €18.5m (+317% YoY)
FY 22 Edge computing revenue FY 22 CLEA revenue

91% of

Net Sales 9% of

Net Sales

Driven by business ...leading to a reduction in

growth... Adj. Net Debt / Adj. EBITDA
€7m 3.1x 2.7TX
Cash generation FY 2021 FY 2022
in Q2-Q4 2022

SECO
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2023 business update

Growth path set to continue

&
°C

+30% Net sales growth expected in Q1 2023 vs. Q1 2022

Edge computing solutions facing robust demand with several design wins
already secured (mass production expected to start in 2023-25)

CLEA expected to increase contribution on SECO Net sales, with recurring
portion gaining share on total CLEA revenue

Business model evolution

« Axelera and Google Cloud partnerships further enriching SECO ecosystem

« CLEA as an OS: leverage on partners and system integrators to seize pure
platform business opportunities

:> Reduced customization efforts, higher platform scalability

« CLEA App Store to be launched in April 2023




2023 business update

Edge computing: growing pipeline of new opportunities (2023-2025) USA
20%
Existing ~
customers ‘ EAPAC_ & :
—~ 70% merging
€5 3 0 M by Customer .~ Europe by Area 9% > € 1 B
weighted pipeline 2023-25 N 71% Total funnel 2023-25
’ ' customers
30%

\ Qualification (10%) /
\ Tech Analysis (30%) /
\ Proposal (50%) /

\ Sampling (70%) ~ €15M

Highly probable /

Mass production (>90%)

SECO

Note: Salesforce extraction, February 2023
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Why invest in SECO?

Innovatively evolving our solutions to create a global leader in a
new market

Edge Computing '

Digitalization

Leveraging experience by [ \Gn Leading to
vertical to be the definers === &8 strong value
creation

Endless opportunities
with a just started
secular trend Unique business

model
Supported by a highly

committed
management team

Evolving from
Hardware to
Service company

Technology Enhanced value 290 | 2018-22 Organic

Revenue CAGR

creation for customers
enabler

Enabling customers’ o, 590y, | 2018-22
: Adj. EBITDA CAGR
business model

servitization

Solving integration
complexity for our
customers

e - SECO

Endless ways to the future
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Experienced management team driving excellence in execution

@ & 0 g@ &@

Daniele Conti Davide Catani  Vincenzo Difronzo  Carlos Valeiras Angelo Peloni Michael Duhamel Lesen Ding Lorenzo Mazzini Angela Lepore

President & Co-Founder CTO €SO CEO SECO USA coo Vice President of Sales CEO Fannal Electronics CFO Group HR Director
Co-founder of SECO. He has been SECO USA
serving as president of the Joined SECO in 2006 15+ years sales experience in 20+ years experience as 20+ years experience in 20+ years of experience in Founder and Served as CFO in several 15+ years of experience
company for over 40 years CTO since 2020, after worldwide leading hardware executive in several Tech Operations & Supply chain sales and marketing for the General Manager of public and private companies  in HR management in
Under his leadership, the Group serving as Hardware and software companies companies management largest industrial, embedded Fannal Electronics Strong experience in IPO multinational and
has grown in terms of technological developer and ARM-based  Joined SECO in 2015 Former CFO of SECO USA Joined SECO in 2003 and gutomat|on solution (2011 — present) and M&A transactions international companies
expertise, human resources and platforms R&D manager from 2020 providers

financial performances Previously in Eurotech USA

3 @ \ﬁ@ &@ é@ - &' ‘ @
Massimo Mauri Dirk Finstel Simona Agostinelli Gianluca Venere Alessandro Guido Dario Freddi Maurizio Caporali Marco Parisi Ajay Malik
CEO CEO SECO Northern  Chief Marketing Officer Clo Group Corporate and CEO SECO Mind Chief Product Officer Head of IR CEO SECO Mind
Europe Legal Affairs Director us

20+ years experience as executive 30+ years experience in 20+ years experience in 10+ years experience in 10+ years experience in legal Previously founder and CEO  Previously co-Founder and Business Manager of SECO 30+ years experience in

in several Tech companies running global business units Marketing, Communication business development, advisory, with particular focus  of Ispirata Srl CEO of AidiLab from September 2019 high-tech, loT and Al
Strong experience in IPO and M&A in several Tech companies consulting and management gales, iqnovgtior) and on Corporate law Strong data orchestration Joined SECO in 2018 as loT Financial advisor of SECO Former executive in
transactions Former executive in Kontron, ~In SECO since 2010 internationalization for In SECO since 2020 background in primary BU Product Manager and R&D  from September 2016 to Google, Cisco, Qualcomm,

Adlink, Advantech SECO Group worldwide leading Project Manager September 2019 Motorola
companies

€ yearsinseco S E E D
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Sustained commitment to Corporate Social Responsibility
SECO

Environment Quality mgmt. Health & Safety | Medical Inform. security | Aerospace &

ISO 14001:2015 | ISO 9001:2015 | ISO 45001:2018 | 1SO 13485:2016 | 1SO 27001:2015 | Defense CONSOLIDATED
NON-FINANCIAL

4___' (V) \ ‘ (V I e () | ITAR DECLARATION

5 2021

SGS

@ &

1 OO°/ Share of electricity from renewable 1 O New products for Biomedical
9 sources for Arezzo & Tregozzano plants & Fitness applications:

46 new products overall in 2021

300 Aluminum bottles distributed 52 40 Procurement spending on
* to employees to minimize the ] %o domestic suppliers in 2021

use of plastic

SECO

Endless ways to the future
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Our R&D skills and organization

>40 >50
New products launched Projects currently in
in 2022 execution

of which

~300 ~180
People in R&D Q People dedicated to Al
department algorithms development

High-end approach to development,
verification and certification

Co-development
Partnering with the customers’
R&D to adapt the product to the

specific performance, power
consumption, environment, design
constraints

Capability to integrate several, very different
technologies

O

= N ©)

Board Sensors

~5-7 months |
Products based on off- § T
the-shelf solutions [l S 4ae

~12-18 months

Products based on
custom solutions

Providing a fast track to mass
production

Product . . . . Mass
specifications Engineering Prototyping Field tests production
® o>

Connectivity ‘ | Camera
Interoperability — N _
Ensuring compliance with the | @
customer’s needs in all operating Payment . " Microphone Board design & Anechoic Clean Flying probe
conditions systems e sngntaelsl?-tneggrlty chamber room tester machine
|
)))
Spikers Products testing right from the pr.otot.yping. stage to prevent losses
of quality and inefficiencies
[ Customer provided with a plug-and-play solution, ready to pass any vertical-specific certification step ]

SECO
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Early Access Programs

[ Mastering the latest technologies before they are available on the mass market ]

How does an EAP work?

Co-operating with global silicon vendors

. Chip vendor uncovers new
technology to selected Partners

6 ;
. Ongoing Early Access f./" “  Partners are selected for EAP based on
. TEPS(?SUMENTS A M D a Programs @ development and testing capabilities

Rackchip Z2nvibiA. - & XILINX

55'@_7 Time-to-market advantage

A selection of ongoing Early Access Programs

: A

R T

High-speed Voice control,
throughput data transfer gesture/face/object recognition

Augmented reality




We enable clients to generate value from their data

Build at-scale Al applications more efficiently
. . and cost-effectively than alternative Accelerate diaital transformation
Acquire deep dgta science approaches. g
expertise
ﬁ Capitalize on Cloud
. Personalization Recognition
Accelerate a cloud offering
(A'n Own your data
H as a Service @
Analytics Differentiate with Al
Quickly create value add Conversational
services
X2 No lock-in with us
Explainable Al Edge or Cloud
A complete set of solutions I:> leading to win-win partnerships !
Al/ML Pre-built Instant Al/ IOT Value for client vs. Value for SECO

Development Models Cloud Platform

Hardware monetization with CLEA business with recurring
high value-added services revenue at 80%+ GPM




How does CLEA work?

Recurring and incremental business model generating value for both SECO and its customers

Pricing structure tailored to each customers’ needs ]

Devices installed base continues to generate revenues
for the years to come

(cL=A

W) =
(@r) (t ))) Unmeteredusaaeor Charged for each device SECO retains a
(o) A :
[] CLEA for a fixed number exceeding the contracted
of devices, and access to a number, to expand the on the
bundle of additional connected base CLEA App Store

Devices installed in
Year 3

services, customizations
and algorithms

1Year 2

Devices installed in

Devices installed in
Year 1

Monthly Flat fee @ Additional monthly @ Revenue share @ Total fee
Y1 Y2 Y3 device fee
A A
““““““ \ It“"“““"\\ {f If“““““"\l\
i Monthly | @ {#of extra) | App sales!
fee ! devices | | revenue

............ 7 SECO
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Vertical applications of CLEA RECURRING REVENUES, BETTER DIFFERENTIATION

CLEA Vending Machine Apps %8  CLEAUPSApp CLEA for Industrial Apps CLEA Al EV Charging Station App

et o | (ezn | o 2
m -l ~——_ | N l-%
...... L ' \ = -~ ERRNERL
o w| || E ==
‘‘‘‘‘‘ o (cLzA
UPS Management Al Remote Assistant ]
‘‘‘‘‘‘‘ !% m E_ Bl . - :
| Ty = e = = ~RELRLAL
. . ‘i.‘ m - 7 \ ,f rMmh : Plate Recognition And Fleet
- - - e S m i N Management
mmmm |||H|H|||| === Digita Signage
Fault Detection & Machine Downtime R Landing Page
Reduction Predictive Maintenance S y,
Al Smart Refill
Landing Page Boiler Predictive Maintenance

L J U ) U J SECD
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https://youtu.be/YwNB7Yy0pGg
https://youtu.be/SyUwAwln9PA
https://youtu.be/SyUwAwln9PA
https://youtu.be/3lf-C50v8yQ
https://youtu.be/MU_gRY0GFtg
https://youtu.be/aZqlf_ZL8pw
https://youtu.be/aZqlf_ZL8pw
https://youtu.be/aZqlf_ZL8pw
https://youtu.be/C8bRJUJww5k
https://youtu.be/_EuZffNGL6E
https://youtu.be/zq-uqYLZkGY
https://youtu.be/zq-uqYLZkGY
https://youtu.be/zq-uqYLZkGY
https://youtu.be/zq-uqYLZkGY
https://youtu.be/x69YH-uOXwI
https://youtu.be/x69YH-uOXwI
https://youtu.be/bqn5j7E9N7E
https://youtu.be/bqn5j7E9N7E
https://youtu.be/bqn5j7E9N7E
https://clea.ai/ev-charging-station/
https://clea.ai/ai-for-vending-machines/
https://clea.ai/ev-charging-station/

Vertical applications of CLEA

CLEA Fitness App

Smart Dumbell

fps: 0.08

shoulder fly .

Exercise Recognition & Al Personal
Trainer

CLEA Healthcare App

Al Tooth Cavity Detection App

CLEA Automotive App

[m—

462,6€ 591,9€

Al Driver concentration App

HOW CUSTOMERS CAN GENERATE HIGHER MARGINS,
RECURRING REVENUES, BETTER DIFFERENTIATION

CLEA for Smart Cities

(TN P

N
W‘H;}

1 T
oI

BLE Audience Analysis

CLEA Refrigeration App

Remote Setup and Management

CLEA for Agriculture

People Counter and Tracking

Harvest Forecasting

SECO
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https://youtu.be/o8EVAz6rVkc
https://youtu.be/YPfLoU4eqPM
https://youtu.be/YPfLoU4eqPM
https://youtu.be/YPfLoU4eqPM
https://youtu.be/sDmpCCgP8II
https://youtu.be/AC39zSWr93Y
https://youtu.be/unjfbdJugNo
https://youtu.be/_Kn09TWNxSk
https://youtu.be/v_obYTEkrYE
https://youtu.be/wQrIpHormFM

Strengthening valuable collaborations

Creating an ecosystem of partners to complement our offering and accelerate time-to-market

ensuring availability of end-to-end solutions and complete integration with CLEA

[ Cooperation with several hardware and software partners, }

solutions Cruakcon. RS

sensors () ®i* libelium

SECO
N

Al accelerator {I:E AXELERA

EXEIN Cybersecurity

@ Smart
nli“em infrastructures

mg-su_ 2N~ Industrial
s ! Automation

Google Cloud

loT device
management

SECO
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What’s next? adding new functionalities and use cases to our portfolio

)

[ Some recently launched features ] Some new real-life application cases ]

Al accelerator Cybersecurity

(((@))) Sensors ﬁ

Integrated sensors to offer a Proprietary and on-edge Raise safety level of Improved user experience with
— Neural networks for an
complete solution: from Al algorithms helping in define human-machine interactions HMI, connectivity, secure payment
, , Al-boosted data inference
on-field data extraction to on-time corrective actions in industrial space system and Al integrated solutions

its real-time Al processing

SECO
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What’s next? adding new functionalities and use cases to our portfolio

i
Requests totest CLEA are ...getting us mcré;s:ed visibility from | enabllng%ﬂé‘ to target
continuously increasing... early adopters and large prospects... new high-profile customers

————————————————————————————————————————————————————————————————————————————————————————

________________________________________________________________________________________

§5% (—
) Vending & Retail //3‘37 Boilers {ﬂ:ﬂ]’ Motion tracking %@@ Electric motors

/
el.
J
o

Q
v , 'V
1 BPE lf

| Apannn l

3

ﬁ“ ‘_ 3 r ) -
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How we create value for our customers

Moving into the next frontier of Industrial Automation

!% E Report Wank
has enabled Predictive Maintenance and = | ‘ |
— . ERRERER

advanced systems aimed at performance improvement :

e
oo
o

and optimization, such as:

@ Energy and Powering Saving System

i

d0

@% MTBA - MTBF monitoring

05 Quality Monitoring

E

Trend monitoring & proactivity

SECO
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How we create value for our customers

Leading European vending machines provider: from edge to the CLEA App Store

« CLEA already adopted

* On track to launch customer’s private App Store

+ Enabling customer to start monetising their apps by
_ _ ; offering them as digital services to their own customers
Integration of edge computing |~
with high-tech HMI systems

Predictive maintenance
N

BRTAY Trend monitoring & forecasting

rc Audience targeting

Smart refill

0
- SECO

Endless ways to the future



How we create value for our customers

Leading European vending machines provider: from modules to Systems, to CLEA adoption

Just adopted \
2015 2016-2018 Today \
\/ \/ \/ .
/ One-stop-shop supplier: \
Supply of a board for a single Integration of high-tech - Supply of the whole, ready-to-
line of vending machines HMI systems use system; S
« SECO'’s technology on 12 [

@

Customer
requirements

Broad connectivity \

Flexibility for multiple
applications

Cost effective solution
for different equipmey

p

smart vending machines lines;
« CLEA adoption: next step
toward an end-to-end offering,

\from edge to Al /

Horizontal approach
Design of a single concept with different configurations,
cutting certification/production costs and time-to-market




How we create value for our customers

From modules to Systems: customers switching to higher value-added solutions from our offering

First approach Up-selling Today
N N\ N\ R
\J \J \J
Module-only solution Module + carrier board Full end-product design
Display refresh (new 23,8” . . .
touchs\creen) New casings for improved impact

and scratch resistance
7/

Side panels for more ' oS .
privacy during the vote /I Shs?[gl;absorblng, anti-slip
Reinforced locking hooks and y

carrying handle

SECO Wmn,mg » Off-the-shelf portfolio * Design & |nte,grat|.on ca p?b”'t'es , « HW + SW system integration
points « Components’ availability in shortage period
Value per unit Low Medium-Low High

SECO
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How we create value for our customers

Enabling SECO Platform Capabilities for a New Customer on Existing non-SECO Hardware Fleet

Wide Fleet of Non- Enabling Advanced
SECO Hardware Services through Cloud Enable connectivity for all devices
Installed Base Connectivity \/ through an optional SIM card add-on

Allowing SECO to extend its CLEA
‘/ business (with a per-device fee) even
to non-SECO hardware

Faster mass deployment strategy,
C L — A ‘/ given the CLEA portion can be
— delivered through a simply software

update

Integration to Non-SECO Hardware with

...While Creating a Technological Bond

Full Retrofit Capabilities...

with New Customers

SECO
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Operations & Supply chain overview

Resilient, flexible and scalable business model

5 () () a a

Industrial Arezzo Tregozzano Hamburg
plants ~6.000 SQM  ~2.000 SQM  ~4.500 SQM

Wuppertal
~200 SQM

@ > 900k

Hangzhou
~2.500 SQM

<70%

Production capacity
utilization rate

Devices manufactured
every year

6 ~5min ~15min
Certified contract average average
manufacturers worldwide Takt time Cycle time

In-house, customer-centric Operations model based on lean manufacturing principles

Printing )

Procurement )

Managing the complexity of a fast-growing business

Efficiency and flexibility through a modular
production model

L . @

In-house manufacturing Outsourcing

Eliminate
bottlenecks from
production peaks

Full control on Internal supervision
supply chain and of quality
BOM standards

Pick And Place

) Automated Optical
Inspection

Welding

Cross-functional core team involved in the product
industrialization

e &)

Purchasing R&D

Manufacturing

Integrated Cut procurement .
. . Faster time-to-
approach to design and production market
and planning times

) System Integration )

Quality Control ) Shipping

Sales & Operations Planning process on a monthly

basis
i % -

Sales Production Planning Finance

NSNS

Multi-department process to
ensure alignment of actions
and on-time delivery

Procurement and production planned
in advance based on rolling forecasts
from Top 20 customers

SECO
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Our main growth drivers

Strong business visibility, laying the foundations for a multi-year organic growth

@,

Rock-solid base of
existing customers

o |3-year customer
1.5% | churn rate

0 | Top 10 customers
<40% concentration

69% 67%

(o)
55% 48%
39%

2018 2019 2020 2021 2022

Source: company elaborations, loT Analytics

New projects and customers

incoming every quarter

>€100M |

New design wins
value

it

Growing pipeline on both CLEA and
Edge computing

2023-25
>€1B | pipeline

of which

Probability-
>€500m weighted pipeline

o |Opportunities from
30 A’ new customers

!
P
Iy

Flt

Total Addressable Market: loT
sector at the beginning of a strong
expansion

>€200B | Global Enterprise

loT market size

2023-27
o
20% | cacr

SECO
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Revenue and cost model

Gross
Revenue Variable Costs Margin
Ratio (%)
lllustrative example
of gross margin
assuming only three A Edge Platform : . . - Revenue from : .
product typologies: (standard product) Price (A) X Quantity (A) i W= : Hardware Sale (A) = Mid
0 Edge Platform | ORRREREREREREERE Tt St R + .................
(standard grrmmm——— e, . .
product) B i One-off Revenue i (NRE)Non Recurring : !
i fromcustom i Engineering H =
G Custom Edge c Edoes i systemdesign i i revenue (B)
System ustom Edge Systems SRR L L LU L L UL L LI LI )
(devices connected to + + Gross Margin (B)
(deVICG SECO SOﬂWare) E ....................................... . grr—— ‘: E .................................... ) E .................................... ) E
connected to : . i D o Revenue from i Costs of Raw Material | mmm '
Price (B : : : : P = : :
SECO software) rice (B) H X: { .= Hardware Sale (B) : H (B)
Software Quantity (B &C) : s + +
Service ereannmannaa, RECTTTTTTTEITTEN H P e, [T e esen e nanee, S e,
connected to the : P : : : : : Connectivity & other :
: Monthly : x; 12 ¢ x i Do Revenue from i - latform omm i
Custom Edge i fee ¥V (months) i ; W™ : Software License (C) : : mana';ement costs -
System R Y S N St At : :
Software Service : L o= i Gross Margin (C) High
: One-off Revenue ;" (NRE) Non Recurring : :
from platform H Engineerin H [
service set-up 9 9 -

revenue (C)

Total Variable Total Gross
Costs Margin

Total Revenue

Note: all other costs (service, personnel, other) are mostly fixed costs

SECO
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Quarterly performance focus

Quarter-by-quarter growth driven by organic and M&A expansion

/ 1
1 56,1 |
Like-for-like historical revenue by quarter (€m)  _____ 51,3 50,7 |
{%A} | |
384 ! | | |

----- 33,8 | .
(31,6 : | | .
201 303 64 294 : I i :
: | ! : | |
, [ | : | |
I ' : I : '
| | I I I |
: | ! : | |
, [ | : | |
I ' : I : '
| | I I I |
| | | | | |
Q1 Q2 Q3 1. Q4 ) Qf Q2 Q3 . Q4 \ !

2020 2021 2022
Average quarterly revenue
€29,3M D €36,7M D €50,2M
Q1-Q4 2020 Q1-Q4 2021 Q1-Q4 2022

SECO
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Historical milestones

ESTABLISHMENT DEVELOPMENT SECO 3.0
m Leader in embedded products = Implementation of customized embedded systems m Leader in custom Edge Computing & loT products & solutions
m First mover & cutting-edge technology adopter = Internationalization m Flexible and scalable business model
= Scale-up of manufacturing capabilities = Further expansion in multiple verticals m Strengthen Management and M&A campaign
T
Z SEED Mind ((
11T FANNAL ~#1nhand
JECO N . ThatdiX DIGITAL
/ ' . . . m |r'UU’;L'Ic;| ELﬂL"_‘I"_F'hI.]'_-. cal
2 GARZ (2) FRICKE )
W
1979 2013 -18 2019 L 2021 2022
Foundation l UDOO Maker P Acquisition |5p|rata SECO Mind SECO and
of SECO & Boards launched \,,4 of Fannal division brings Camozzi Digital
on Kickstarter ot el Ry Lialads Electronics \d‘! together the sign an industrial
N HOPENLY group’s expertise  partnership to
N in Al, loT & data accelerate
orchestration growth in the lloT
2008 2018 2020 market
SECO is one of the New HQ Acquisition IPO in Borsa
founders of the new in Arezzo InHand Italiana’s
standard for the & FITEC Electronics, Euronext STAR
embedded domain: Capital Increase Ispirata and Milan
Qseven® € 10min Hopenly

Oro Networks
and Garz &
Fricke acquisition

SECO

Endless ways to the future




SeECO

Thank you

WWW.SeCO0.Com
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