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Today’s agenda and speakers

01 Introduction — Marco Parisi

02 Scaling up the value chain: from Hardware to Service company — Massimo Mauri

03 Business update — Vincenzo Difronzo, Dario Freddi

04 The Edge computing, lIoT and Al market scenario — Alfonso Velosa

(05  CLEA: the value of Al — Ajay Malik

06 Vertical Applications of CLEA — Maurizio Caporali

07 #1qQ8A
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D Coffee break

08 Intel: The value of SECO partnership — Andrea Toigo

09 Edge computing: the value of SECO offering — Davide Catani

10 Delivering execution in a challenging scenario — Angelo Peloni

11  Further accelerating our business: partnerships and M&A strategy update — Massimo Mauri

12 #2Q8&A SEED
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Scaling up the value chain: from Hardware to Service company

Digitalization: a just-started secular trend, creating a huge market for smart devices PCD)
-1l
o Great value creation with
" introduction of Al and real-time

/ analytics into customers’ devices
Embracing all sectors

- ———————— ———— -

in the B2B space

2y
------------ Strong long-term growth potential

. Connected by 2024
>10bn devices (2020-24 CAGR +15%)

>E500bn 10T endpoints market value by 2024

Strong demand of digitalized devices 95% of connected devices will
(0]

with enhanced functionalities fora -------------- . perform actions based on Al
smartphone-like user experience

SeECO
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Scaling up the value chain: from Hardware to Service company

An innovative strategy for a long-term growth path

Unique market positioning vs. competitors

P e I I T T e e e T T e

___________________________________________________________

The power of Al at your
fingertips

. Enabling our customers’ business
- models evolution towards the Saa$
' world '

(CLEA o s

e e - - - - - - - - - ——

N e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e R e e e e e e e e e e e e e e e e

We gathered the Docker-based a iel mbers
of the SECO Teams in the Marketplace. With m es, | -
- cut costs, and get the best out of received data. Single platform — endless possibilities. 1
. P ) _

ke p tegrations created by the experi
O T Marketpl: ith these solutions, you can autol
i atform — endl

... to Systems...

From modules...

O O

Edge computing business SaaS business S E C D

Endless ways to the future
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Scaling up the value chain: from Hardware to Service company

How we bring intelligence into customers’ devices

Our customers’ devices... ...are transformed into smart objects... ...bringing intelligence into several industrial fields

Miniaturized PC (board)

Human-Machine Interface

Mechanical enclosure design Native compatibility with:

(CL=A

SECO added value pillars

@
= R&D and Design
208 'Y
@‘ @ System integration
M m s

Manufacturing
SECO

Endless ways to the future
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Scaling up the value chain: from Hardware to Service company

Deeply understanding customers’ needs proves crucial when it comes to customizing Al algorithms

Each sector has its own KPlIs to watch, making Al customizatio Cross-sector experience generating strong IP for each
change significantly across each vertical vertical: launching the CLEA App store

ilters
.
Medical
Free
] - All A
\ Paid
! 8 Al
1 =
By author ates
. Clea ok (4 — W -
|||||| We:gd ? {
SECO L L e ¥ \
& Rk b | :
Fleet \ h -
Al Refill Manager Audience Analysis Predictive Maintenance Smart Dentis
aaaaaaaaa pe
Management |} o YN . e
ooooooooooooooooooo
Spontaneous IVR eature:
Y @ Al . "
1 = B e -z ™ ﬁ‘l
o BN - £ i S g
. " i i i S S
N R S
i =) 1 W P i
Object Recognition [of Recipe Configuration
Management

' Cities/Building

People Countd

Defense ()‘ :::ilttt)i:?neg | .co‘stsv | ivl:‘i?r;te
B
h W Transportation
(((q \
(( .
Factory “Apple-like” successful approach based on an ecosystem of applications
Automation and connected devices with proprietary hardware and software
Boilers ...and many
0O
more...

SeECO
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Vincenzo Difronzo

CSO

Dario Freddi

SECO MIND CEO

Business update

SeECO
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Business update

Edge computing - What makes our business solid

\
€43m +44% 2.5x
Q1 2022 Like-for-like! growth Like-for-like! order backlog
Net Sales vs. Q1 2021 increase (Feb22 vs. Feb21)
N\ J N\ J
Diversified business with decreasing reliance on top customers
€157m €27m+
Order baCklog Order backlog New orders in
February 2022 March 2022 2021 FY Revenue breakdown
@ APAC 6% Rest of the world 1% Defence and =7 Others 8%
aerospace 3%
31% Industrial
. . . ) T t4%
Growing pipeline of new New customers USA 18% raneper ~ 35%
opportunities (2022-23) Vending/ by End
Distribution market
@ 69% Lo
Existing customers
A an ano EMEA 75% Medical .
Strong visibility on L6% Fliness
future business Rolling forecasts received 12 month
. Forecasts, updated on a iAn2
evolution from Top customers ey batis Top 10 customers concentration
@ 69% 67%
55%
_ _ ~5 yrs. 48%
Design wins ST
product life cycle 35%
@ 2018 2019 2020 2021 2022 YTD
Strong relationships with 10+ yrs. 1.5%
existing customers Top 10 customers average 3-year
relationship duration churn rate

1 Considering the results of the Garz & Fricke Group from January 1, 2021
2 For 2022 YTD, billing + backlog figures as of March 2022 were considered

SeECO
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Business update

EUROPE

Opportunity value €M/year

Edge computing — An overview of recent desigh wins
5 P 5 5 HHHE Smart buildings ~12M

Increasing our presence in o
“,\ Industrial Automation ~4AM

new and existing sectors il
[
/ \ I @ Vending ~4dM
[
~€65M :
Total value of new design wins | % Medical ~3M
[
- / | — APAC
| Transportation ~1|V| Opportunity value €M/year
USA l =\
. |
Opportunity value €M/year : - Entertainment ~5 V|
—'
g Medical ~10M ‘
? m Automotive ~3IVI
Industrial Automation ~8M : ‘
— I
l A o o\ G N ~
| % Telco 3M
Aerospace & Defense ~3M ]
! — .
—— - o o Transportation ~I2M
HHHE Smart buildings ~IM =
@) Heavy equipment ~2M
C—=o
@ Vending ~IM
Transportation ~1M

_ SeECO

Endless ways to the future
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Business update

Edge computing — Incremental business opportunities from M&A integration

Upgrading solutions offered to our customers for an enhanced user experience

;E: : L,v 2 et LI

ﬁﬂ i ﬂ 'y

Synergy
opportunities

SECO Northern Europe customer: . SECO Northern Europe customer: integrating
. : HMI CLEA SaaS + retrofit .
up-selling with an upgraded (SECO Northern Europe) ‘ (SECO Mind) a real-time spectrum analyzer for clean
solution from the SECO catalogue P rooms with a SECO Edge solution

SeECO

Endless ways to the future
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Business update

CLEA SaaS business — Recurring and incremental model growing in size

~80% ~25 ~€150k 500k+ devices
Gross Profit Margin Ongoing projects average NRE size per project pipeline potential
Devices installed base continues to generate revenues for the years to come... ...thanks to a win-win business model being adopted in a larger number of sectors

D D

Data transfer on the Real-time Analytics
Cloud

S (o] =7, N

Data Al algorithms

Orchestration
— : 1 Pipeline in continuous expansion
Devices installed in [ ]
Year 3 Growing pipeline, with a potential of >500k devices connected in

various fields of application

Devices installed in . . .
Year 2 ot Recurring and incremental business model
Monthly fees per device connected
Devices installed in Over the years, new installations are added to the previously deployed
Year 1 devices, enlarging the fleet of connected machines

SeECO
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Business update

CLEA SaaS business — An overview of recent design wins

More and more devices become smart with CLEA, our loT-Al All-in-one platform

4 )
(cL=A

Some new

\_ collaborations Y

Value-adding

solutions

Business size

Vending

Al algorithms customization based on customer needs

Improved UX: personalized offers, age-gating
recognition and augmented reality

Recipe sales trends analysis

80k+ devices

Smart buildings ((CLE/\

* Provide value-added services for apartment buildings

* Residents and condo managers can be connected via
a dedicated app

* Business customers can display targeted promotional
contents

100k+ devices

s
EMEA "‘;ﬁ

Capital Markets day —28/04/2022

Industrial

Real-time monitoring of the machine fleet status

Predictive maintenance: optimized costs, preventing
breakdowns or operational interruptions

Performance display: consumption efficiency control

150k+ devices

EMEA e

APAC -,

SeECO
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Alfonso Velosa

GARTNER

The Edge computing, loT and
Al market scenario

SeECO

Endless ways to the future
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The Edge computing, loT and Al market scenario

loT Endpoint Shipments Worldwide, 2020-2030

Forecast summary: The worldwide IoT endpoint shipments will grow Many Techno|ogies Support loT Strategies
to 3 billion in 2030, representing a compound annual growth rate of
8.6%
3 Range
6 to 8 Years
86% CAGR : 3 to 6 Years
| o Neuromt.::rphlc Smart 1to 3 Years
| Computing Edge Spaces Now (O to 1 Year)
: Containerization
;U? 2,3 E loT Applications @ LPWA @ Tiny"S Mass
"= | O ® loT Edge ® Low
D) : _ Architecture Medium
S ! Cyber-Physical ® High
o : loT Platforms . System Security . "
& ' © 5G Digital Twin very Hig
g 2 E Edge Al @ Governance >
E : - A.d\ffanced Computer
— : Business Vision
%) ! i -
- | Capabilities Predictive
CIE) : @ Machine . Maintenance
! Customers i .
Q15 : Digital Twins Product @
ﬁ : Servitization
= I
(s,
o
: B
T

2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

Total Shipments Annual Shipments Increase

SeECO

Endless ways to the future



Capital Markets day —28/04/2022

Enterprise & Automotive loT Platform Spend Growing

Enterprise and Automotive loT Platform Spending, Worldwide Enterprise and Automotive loT Platform Spending, Worldwide
Five-Year Market Growth = $8.6 Billion (CAGR 33.5%) 50%
_ Commercial
0 Automotive
$11.3 Billion
45%
o Utilities
0 40% Transportation Government
o
o
o
S »
o™
& 35% . ‘
Healthcare Providers
(14
G ) e
<
3

30% Manufacturing and
Natural Resources
$2.7 Billion Physical Security
25% Building Automation
20%
0% 10% 20% 30% 40% 50% 60% 70% 80%
Growth 2021
2020 2021 2022 2023 2024 2025
Note: The size of each bubble represents 2020 enterprise and automotive loT platfarm spending by sectorin current U.S. dollars.
Source: Gartner (August 2021) Source: Gartner (August 2021)
D: 753402 ) | ID: 753402
Gartner Gartner

SeECO
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Market Evolving: Buyers Prioritize Business Outcomes

Shift From loT Platforms to loT-Enabled Applications

| a2 Shift from loT to loT Enabled
Applications

Shift in the Cent f :
e Ceer ot a The development or
to Business Outcomes . Cloud

— s, partnership with providers of

i % - applications enabled by the

« Application Enablement p I 3 t fO m

a A challenge around data
interoperability in which

applications are designed

FSM = field service management

loT-Enabled Applications
APM, EAM, MES, FSM

loT Gateways

MES = manufacturing execution system

around data models

SeECO
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The Edge computing, IoT and Al market scenario

Enterprises Want A Clear Total Cost of Ownership Plan for a Distributed Data and Computing Topology
License Fee :;j/sszzts

Software Asset Edge Cloud Stakeholder

&

ﬁﬁ Consult
G .'.
LPWAN ‘)) _O oo
el Er Implement ..\ o® ¢
Satelli /
atellite IOT [ )
Communications . Services

WIFI SOIUtIOn Qj& I\/Ianaged

DotDot 1‘_|Q| Services

Other

Data, Compute, Security, Analytics, Applications

Internal FTE

Hardware
1111l

Edge

Event
Sensors

Architecture

Gateway

SeECO
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The Edge computing, IoT and Al market scenario

Strong Growth Projected For Edge Investments Align to Business Drivers For Edge Investments
- L:;t + ”;ZJ:K - I\Nﬂe“ 12;2‘;”1225 Most Important Objectives Company Hopes to Achieve by Investing
ean: ean: . .
50% in Edge Emerging Technology
Sum of Top 3 Ranks
115% 115 Improve employee productivity 41% m Sum of Top 3
Automate business processes 39% m 1st choice
Improve existing products or... 38%
25%
Improve competitive... 35%
Enable operational cost savings 30%
Generate revenue growth 28%
Target unmet market demand 27%
0% Create new products or services 24%

No formal < S25K S25K < S50K -<  S100K-< S250K-< S500K-< S1Mor Meet current customer demand 17%

funding S50K S100K $250K S500K  S1million  more

planned or Grow into new markets 16%

allocated o =y 200
n =142, Respondents with Edge (Edge Al and Edge Computing) Emerging n = 143; Respondents with Edge (Edge Al and Edge Computing) Emerging
Technology Purchase, Excluding Unsure Technology Purchase, Excluding ‘not sure’

QO03b. What level of funding was allocated for the selected emerging technology solution in the last 12 months, and what
funding is planned for the next 12 months? QO04. What are the most important objectives your company hopes to achieve by investing in selected emerging technology

Source: 2021 Gartner End User Emerging Technology Survey solution?
Note: Statistics are approximations calculated from range mid-points Source: 2021 Gartner End User Emerging Technology Survey

SeCO0

Endless ways to the future
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Ajay Malik

CEO SECO MIND US

CLEA: the value of Al




CLEA: the value of Al

The people of SECO Mind

SECO N\
“Ne—  Mind

Capital Markets day —28/04/2022

We are an Al as a Service Company.

Our vision is to augment the abilities of machines and
people by using Al everywhere computing takes place.

Italy, Germany & Brazil

People Engineers, Hardware Engineers, and Cloud SREs

I ~150 I Silicon Valley, India, I Neuroscientists, Data scientists, Software

SeECO

Endless ways to the future



Capital Markets day —28/04/2022

CLEA: the value of Al

Our Al capabilities

~ - Vision & Audio
Augmented Reality 2 Facial recognition, Voice authentication, body pose

L " estimation, emotion Al, video analytics, speech synthesis,

Computer generated visual, auditory, haptic, audio analytics, audio enhancer, etc.
somatosensory and olfactory enhancements for ®

personalized experiences

@ Conversational Al

Beyond chatbots - Intent recognition, natural
language processing, entity extraction, etc.

Anomalies & Forecast

Patterns, Seasonality, Anomalies,
Diagnostic, Predictive, Prescriptive, &
Descriptive analytics

Cybersecurity

Threat intelligence, Internal/external attack vectors,
alert triage, prioritize vulnerabilities, automation,
verify remediation, etc.

Recommendation Engine

Predict user relevant products, services, and
information

SeECO

Endless ways to the future
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CLEA: the value of Al

Run Al anywhere: it’s easy! Device Management

Lifecycle management

Configuration Management
Remote access/Diagnostics
24x7 Monitoring

Make any device an
intelligent connected device

(CL=A .

Multi Tenant

Smart

API for everything Data isolation for each tenant
A traditional CO n n ECtEd Chlfnnel,b[)ilstrlibu;or, VARSs
. ° White Label Clou
device d EVI ce Devices for Home or Enterprise

User Experience Artificial Intelligence

Mobile Apps Modular/App Store
Web Interface Anomaly, Data Imputing, Forecast
NLP Chatbots Descriptive, Diagnostic, Predictive, and Prescriptive Edge or
Cloud Al
Explainable Al

SeECO

Endless ways to the future
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Maurizio Caporali

CPO

Vertical Applications of CLEA

SeECO
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Vertical Applications of CLEA

Products & Services Value Proposition Reinvent value proposition and business model
by shifting from products to services
Value for Your Customer and Your
Business Minimizes risk of failure
Fast Time to market Helps create products and services
Accelerate customers’ go to market strategy people want

, : Deliver what customers want
CLEA for customer’s cost reduction:

SECO Service Design

Consulting for Al & loT solutions Support optimization Develop services around device
Predictive maintenance -
Refill optimization
31
‘T, .- L

. d? tece
CLEA enables a new business model for our LU y o
customers: 0 Lot Rw

- & . ‘Q:IHWI

Subscription Revenues

- . 1V 0 B

. = & 3 '\

Recurring Revenues : I | ‘o
Ty

Transform a technology (innovation) into a

Technology Push fashionable trend.

Market Pull
Turning Technology into a Viable ((C L — /\ Apps

Business

For Vertical Markets

SeECO

Endless ways to the future
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Ve rtical Appl ications Of CLEA How customers can generate higher margins, recurring

revenues, better differentiation

CLEA Vending Machine Apps CLEA UPS App CLEA for Industrial Apps CLEA Al EV Charging Station Apps

i= Appliances

(cL=A > -
' — L2 (eLz=A
Appliance Name &/

Milling machine A60

[ Appliances

Appliance List

EV Charging_02

Milling machine A60

Chocolate Coffee

< ,’ \ Futuro top selr Gianduia Coffee Cream Votiage 1
- Gianduia Coffee Cream - 231v \——W %

— Status - Current charging status
ing machine AB0
Based on the results of the Revenus Al model, we suggest you 1o apfly ay i Jenuary 26,2022 January 26 ,2022 BMW i4
0 9, v

Giandula Coffee Cream smart recipe to all the applances In the ingicalg +5,44% -2,84% The problem previy! 5

ot s ettt . Solved :

sales performances. The Increase in revenue is estimated at betwesn . — ¥

@ Onlin L
Smart Recipe is based on Al models that o N L SYpess o %
frenkle o asmmsga nomparect e [ seve X oo X ves ° ) — Current Power Report Week
roducton data colected ovs e 97% Report Weok WS, Energy Input 367V
Maps Recipe substitution projection Voltage V] Current [A] Frequency [HZ] Voltage [V] Current [A] Frequency [HZ] (]
. Status
® Avibiity @ y @ Effectiv Energy Input Energy Output Energy Supplied
Suggestion type: oy 0 ) ¢ L 234 00 u 234 00 @ Online ° gy Inf [) gy Outp ® gy Supy
) w0 9 2 234 00 499 2 234 00 499 v . Power
S =4 S - = e Eneray Output 125A
Graz, Austria . : s 2 00 s 2% 00 Etfectiveness y gy P!
° s . 1Mx 0%
.0 — b bl
) 7% I b

= = RERERR
/—// Output Battery St 2 Energy Supplied 46kw “ III ‘ I I |

| ) Ticket Alert X Alignment failure
! 3
° ° d Voltage Load Current Frequency i c Status Description Date Tag
onom apac
8 0 0 00 o ' - @ Reported Power ailure 26/01/2022 h18:02:25 s X P Kodeip
0 0 o‘o 28.2 01:24 1 00 @ Solved OSissue 25/01/2022 h.12:56:38 o a el “"??‘md
' @ Solved Power issue 25/01/2022 h.12:56:38 o C

Order started LJ Appliances
‘ ((C L = A Appliance List

Al Remote Assistant

|

H E@E Applance List Request Assistance
CLEA Boiler App

Milling machine A60 i [ siove ]

Recipe Sales Trends Analysis App UPS Management

Current charging status
Not working

K

88 Dashboard

(eL=A

Main overview

Current Power ov Report Week
Dashboard —
5 Status " ) ' @QE @ Energylnput @ Energy Output @ Energy Supplied
Appliance List c ti alli . — " - Power h
ppliance Lisf onsumption Predictive maintenance 4 = » A
° ° Possible technical issue revealed | = B — o
2 Appliances cal
(eL=A .

Appliance List * '

B :
’ /\)// Maps Smart Boiler #1 = %ﬂ E::.r;y Supplied OkW ||| III ||I |II ||| ||| ‘ll

Id Availability 81 % Report Week

Total
Real Time Real Time Real Time
Energy Consumption 22 kW Water Temperature 65 °c Water Pressure 4-8 Bar
Espresso 1,00€ Cappuccino 1,50€ Tea 2,506 o= l I
Day

e . ||| “l m ”I lh : Al Remote And Predictive Assistant
5 soson G S g Uabokit ® onine @ Working 7% 81u 77%

. Effectiveness.
3 - ® Gicia Turchia Turkmenistan t
et TTTT Tt [ Portogallgy - CD T ® Wate F r @ Water Pressur Total

- Regno Unito

®Oniine 4561 @ Offline 693 @ Fault 561 Irlanda

Status

Afghan Events
{1 ra
Marocco q Iran

E

L L L3
i CMS for Digital Signage
American Coffee 2,00 Chocolate with 3,00 Hot chocolate 2,506 Algeria < 9 Monment fulure
cream ’ Libia Egitto Som &

haia Status Description Date T
5105 ¥ 450 ¥ +2,60% Sidentale ;’::t; 4 ip ag
At e @ Predictive tip Arbor head wear 28/01/2022 h.18:02:25 a» 0S Update
UL el | | L i :
Lest Update: 10/10/2621 11:12 @ Notreported Mechanical issue 25/01/2022 h.12:56:38 o a
@ soved Osissue Order completed

Fault Detection & Machine Downtime = Landing Page
Reduction T — Predictive Maintenance N y

Al Smart Refill

Landing Page Boiler Predictive Maintenance

\ )\ ) ) SEED
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https://youtu.be/YwNB7Yy0pGg
https://youtu.be/SyUwAwln9PA
https://youtu.be/3lf-C50v8yQ
https://youtu.be/MU_gRY0GFtg
https://youtu.be/is1wSQOxeiw
https://youtu.be/C8bRJUJww5k
https://youtu.be/_EuZffNGL6E
https://youtu.be/8iXy9BXBSEU
https://youtu.be/zMLIUAS6GVU
https://youtu.be/OPPGUaaWzh0
https://clea.ai/ev-charging-station/
https://clea.ai/ai-for-vending-machines/
https://clea.ai/ev-charging-station/
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. . . How customers can generate higher margins, recurring
Ve rtlcal Appl Icatlons Of CLEA revenues, better differentiation

CLEA Fitness App CLEA Healthcare App CLEA for Smart Cities CLEA Refrigeration App

(cL=A (cLzA

Appliance Name

(eL=A

Patients list

BLE Stats @ Lab

Samantah White

Setup

& inecactions Wour Dsy  Week Mooth @
- i Parameter Status Setup
b Ik Regulation Parameters
/ 1SE Regulation Set Point .
® Connocted

SEt Set Paint 100

s Minimurm Set Point (*]
D . &9
Maxi (&)
HY Differential Value 14.0 tc
sencs Trend nd
65
idity Sef 0
nnnnnnnnnnnnnn

LSH Minimum Humidity Set Point 100 %

USH  Maximum Humidity Set Point 40

fferantial for humidity regulation

HHB Negative differential for humidity regulation 15 15 % %

Ant elay 2 mi
Smart Dumbell e
ty regul

Remote Setup and Management

-
(CL=EA
Smart Building Siena
Office
oL= c ry Size ( ) 30
(kC L - A Client List
I R R R T FHiSUSSES———S———---Y ... e
Driving control
Relax Launch
E Client profile @ Coissiid People "
ID: 368279191AA
nnnnnnnnnnn Work
Boston, MA 5 ) e Cou
p— no Fatigue detecte
CCIED D +012345678910 1 Last week 4
shoulder fl e | N | e | e
A Client A o s Average Presence
ot /4] 14120220
Insuranc lonth
AA1238B
090230239018AA ®

Exercise Recognition & Al Personal Trainer B - o

462,6€ 591,9€ 2 d

Al Driver concentration App People Counter and Tracking

N J L )L ) SECD
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https://youtu.be/v_obYTEkrYE
https://youtu.be/o8EVAz6rVkc
https://youtu.be/YPfLoU4eqPM
https://youtu.be/YPfLoU4eqPM
https://youtu.be/sDmpCCgP8II
https://youtu.be/AC39zSWr93Y
https://youtu.be/unjfbdJugNo
https://youtu.be/_Kn09TWNxSk

SeCUd
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Andrea Toigo

INTEL EMEA IOT SALES MANAGER

Intel: The value of SECO
partnership

SeECO
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THE EDGE
OPPORTUNITY

With 75% of all data projected to be
created outside of central data
centers by 20251, better business
outcomes depend on putting
compute closer to where data is
generated - at the edge.

OVERVIEW

Tens of thousands of edge deployments generating real business value and counting.
Yours is next.

o

ENABLING THE
ENTIRE VALUE CHAIN

Intel’s expertise across the entire value
chain means aligning edge use cases
and fixing common integration
headaches, resulting in edge-to-cloud
packages that simplify technical
complexity for fast, affordable
deployments.

1 What Edge Computing Means for Infrastructure and Operations Leaders, Gartner, Oct 3, 2018.

© Intel Corporation

\ 4
000
(O

CUSTOMER SUCCESS AND
INDUSTRY USE CASES

A fast, affordable path to an agile edge
network translates to customer success in
building, optimizing and differentiating
cloud-to-edge offerings on trusted
technology, tuned for their unique
requirements.

-

INTEL'S TECHNOLOGY
SOLUTIONS

With software packages, tools and
recommended hardware to
streamline workflows + speed
deployments, Intel is your partner at
the edge, making it easier to
experiment, test, and deliver edge
applications with less of the prework.

intel.


https://www.gartner.com/smarterwithgartner/what-edge-computing-means-for-infrastructure-and-operations-leaders/

By 2024, the edge silicon

opportunity will reach
S65 billion.1

By 2025, 75 percent of data will be
created outside of central data
centers.?

THE PATH
TO EDGE

N,

) DRIVERS
T ’ FOR EDGE @ Qe
=) | s e
@ ooo)) | A o A

r

NETWORK EDGE CORE CLOUD
OR REGIONAL NETWORK DATA CENTER
ATA CENTER

¥
1

. By Pl -
! Intel Fuels the Edge Today With Expanded Tech, Customer Deployments, Busine sg e ept 23, 2020
2 What Edge Computing Means for Infrastructure and Operations Leaders, Gartner, Oct 3, 2018.



https://www.businesswire.com/news/home/20200923005277/en/Intel-Editorial-Intel-Fuels-the-Edge-Today-With-Expanded-Tech-Customer-Deployments
https://www.gartner.com/smarterwithgartner/what-edge-computing-means-for-infrastructure-and-operations-leaders/

INTEL & SECO: A LONG-STANDING PARTNERSHIP

Not just a customer but a technology partner

FUNCTIONALSAFETY (/O EARLY ACCESS DESIGN ENGINEERS SUPPORT FOR
CO-DEVELOPMENT [ ) PROGRAMS NIMBLE PRODUCT DEVELOPMENT

g - A
© intel 7500 il

Platinum Member of Co-Sell associate member of Working on long term forecasting
& Intel Partner Alliance / \ Intel 10T Solution Alliance / \ to ease supply chain issues /

© Intel Corporation intel .



COLLABORATION IN KEY VERTICALS INDUSTRIES

Leading in FUNCTIONAL SAFETY TRANSPORTATION HEALTHCARE ROBOTICS

/ Main applications \ / Special focus on \
= INDUSTRIAL @
tFlJO—O EV CHARGING

... and many more to come ... Y

(o) AUTONOMOUS N
MOBILE ROBOTS

N . Y

© Intel Corporation
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Davide Catani

CTO

Edge computing: the value of
SECO offering
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Edge computing: the value of SECO offering

Partners to our customers: handling the complexity of integrating multiple technologies

46 || s0 || =~250 ||  ~159
New products launched Projects currently in People in R&D 9 People dedicated to Al
in 2021 ; .
_ In ) U execution ) U department ) L algorithms development )

~5-7 months

Products based on off-the-
Providing a fast track to mass shelf solutions
production ~12-18 months

High-end approach to development, Capability to integrate several, very different

verification and certification technologies
Products based on custom
N solutions
:IIIIII: \ /
Co-development e HMI ---------- <<(O)>> Product Engineerin Prototypin Field tests M ducti
i . I ass production
Partnering with the customers’ R&D Board Sensors specifications S . ypIng P
to adapt the product to the specific ® O ®

performance, power consumption,
environment, design constraints

*

Connectivity Camera
Interoperability _
Ensuring compliance with the m @
customer:s nEEd_S _m all operating Payment Microphone Board design & signal Anechoic Flying probe tester
conditions systems e integrity testing chamber machine
)
s Sak ore Products testing right from the prototyping stage to prevent losses of quality
and inefficiencies
[ Customer provided with a plug-and-play solution, ready to pass any vertical-specific certification step J

SeECO

Endless ways to the future
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Early Access Programs: mastering the latest technologies before they are available on the mass market

- ™ by s S
6 . () X3 RIS @ ..................................................... __{2 |
Ongoing Early Access Sy
N Programs ) Chip vendor uncovers new technology Partners are selected for EAP based on Time-to-market
to selected Partners development and testing capabilities advantage
A selectlon Of ongoing High-speed Voice control, l.. Augmented
Fa r|y Access Progra ms - .J-. throughput data transfer gesture/face/object recognition ..-' reality
High-speed throughput data transfer Voice control, gesture/face/object recognition Augmented reality
b \im
" j \§ §'\
>

QN
AR

AN\

&\

v
. .
.
“l;e )
b See
N .
N N
LY o
O\
\
|
L]
|
|
/?
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Edge computing: the value of SECO offering

Early Access Programs: mastering the latest technologies before they are available on the mass market

Starting from now, we use our roadmap to drive innovation of customers

* May 2022: starting to sell our roadmap to customers
e Customers can pre-order products before the Available-To-Order (ATO) date

* Newest functionalities available in advance to our customers

Q | Benefits for customers
i O
.4.'\—.-']’ A @
Artificial Functional Low power ...and more... Priority access to latest technologies
Intelligence Safety consumption

Available-to-order 4 0; Fast integration of newest functionalities

(ATO) date >
(o . =
Product ! Pre-or:der: | gﬁfv Reduced development time
development l phase .
Early Access p Se———-m—-
kick-off
Program start @
\ Faster time-to-market
-O- —O

SeECO

Endless ways to the future
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Edge computing: the value of SECO offering

Scaling up the technological offering with high-value technological partnerships

I}'.!
.l
An ever-increasing number ’

of connected devices...

J

...creates the need for
companies to upgrade their
level of technological offering

[ We launch strategic partnerships with highly specialized partners to further enrich our offering }

------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------------
.
[3d Yo

** ‘e
. .

%9 Industrial partnership with EXEIN Open-source solution developed by Exein Proprietary + on-edge Al algorithms

Together for our customers’ cybersecurity Detect and neutralize cyber threats Define on-time corrective actions without compromlsmg .
the operation of the on-field devices

G o

Secure-by-design offer Retrofit Personalized and high value-added offers
Availability on all SECO hardware/software products Cybersecurity package can be also installed on devices Optimize cybersecurity investments, customizing the
starting from September 2022 already on-field offer for the final users, thanks to a modular, Saas-

based solution

Endless ways to the future
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Angelo Peloni

COO

Delivering execution in a challenging
scenario

SeECO

Endless ways to the future



Delivering execution in a challenging scenario

Resilient, flexible and scalable business model

5 _ _

Hamburg
~4.500SQM

Arezzo
~6.000 SQM

Tregozzano
~2.000 SQM

Industrial
ER

Wuppertal
~200SQM

Hangzhou
~2.500 SQM

s
> 700k <70%

Devices manufactured Production capacity

utilization rate

A\ /

every year

N

In-house, customer-centric Operations model based on lean manufacturing principles

Procurement ) Printing )

Pick And Place

) Automated Optical )

) Welding Inspection

Capital Markets day —28/04/2022

4 N7 . N/ )
6 ~“5min ~15min
Certified contract average average
manufacturers worldwide Takt time Cycle time
N AN N\ J
System Integration ) Quality Control ) Shipping

Managing the complexity of a fast-growing business

Efficiency and flexibility through a modular production

Outsourcing

I

In-house manufacturing

Eliminate bottlenecks
from production
peaks

Internal supervision of
quality standards

Full control on supply
chain and BOM

Cross-functional core team involved in the product
industrialization

)

i
=
R&D

Manufacturing

Purchasing

Integrated approach
to design and
planning

Cut procurement and

. . Faster time-to-market
production times

Sales & Operations

i

Sales

Multi-department proc

ensure alignment of actions and

on-time delivery

Planning process on a monthly basis

= M

Production Planning

Finance

ess to Procurement and production planned in
advance based on rolling forecasts from

Top 20 customers

SeECO

Endless ways to the future
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Delivering execution in a challenging scenario

How we are facing the components’ shortage

4 N ) 4 N O N )
(1)
~€12m ~€4m €45m +51% ~47%
Additional inventory stock-up in 2021 Overdue backlog Q4 2021 Q4 2021 vs. Q4 2020 FY 2021 GPM
to increase components availability at end of 2021 Net sales Organic growth (in line with FY 2020)
\ 2N J \ NG o /

Resilient business model: proven cross-department planning process is resulting decisive in effectively facing the shortage

Shortage main impacts on SECO business Our levers to tackle it and keep delivering customer orders

|, C-Level escalation
- ||= Decreasing GPM on the edge computing Alternative/extra-cost evaluation
business Planning review
el + / \ No action required
In-house production and control Pyramid escalation model to ensure timely
on inventory management decision-making

— Working capital increase to maximise
l components availability

FU NN NN NN NN NN NN NN NN NN NN NN NN NN NN NN NN EEE NN NN NN NN RS NN NN EEEE NN EEEE NN NS NN NN EEE NN EEEE NN NN NS NN NN EEE NN NN NN EEE NN EEEE NN NN NN NN NN EEEE NN EEEEEEEEEEEEER

@ Difficulties in finding some components

0 Qo
Ca impacted on some product deliveries oy OI"(V) y $
-0 scheduled for end of 2021 Q (\m % - A

Direct negotiations with Alternative solution Product Temporary
suppliers and brokers proposal re-design price increases

SeECO

Endless ways to the future
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Delivering execution in a challenging scenario

Integrating processes and best practices to exploit purchasing and manufacturing synergies at their full potential

4 N N - X

~ f ‘

€2m SAP ! Full synergies :

Cost synergies already achieved with To be implemented on Fannal and I . :
SECO Northern Europe (ca. 50% of SECO Northern Europe by end-2022 : aCh Ievement by 2023 :
\_ planned) RN - N !

Planned actions (2022)

z @ . . Vit Benefit from economies of
| Centralized purchasing : i Group-level procurement of components volume
a . .
'.! Leverage Fannal’s in-house touch displays D gﬁnsgﬂgoﬁgrtlfsrnetut;bg ;nzf(f;?:ebd Ien:()j- Q Internalization of margin from
'k production B Pe sy Y touch display manufacturing
Ryt . _ _ _ @ Shared definition of production cycle times, est practices shared at a Group
Nl et of 9 SAP roll-out to align actions and practices Decision-making based on a
{[]:LJM]VLH Adoption of a common ERP system @ across all SECO companies common set of data

SeECO

Endless ways to the future
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Massimo Mauri

SECO CEO

Further accelerating our business:
Partnership and M&A strategy update




Further accelerating our business: Partnership and M&A strategy update copttal Marlets day —28/04/2022

Partnerships: a tool to accelerate our go-to-market strategy

| - lAp P ’[OI’G" @ ® :
We gathered the Docker-based tegrations created by the experie mbers ==
of the SECO Teams in etplace. With these solutions, you can autom ' { p .
~ cut costs, and get out of received data. Single platform - endless Y \ 1 S
% | J cpor ow Popiar Calogries / \| od
e [/ \ |.
hig \ {

Edge Computing (CLE/\ App Store

Valuable partnerships help us accelerate our growth, allowing our customers to benefit from
fast time-to-market and cutting-edge functionalities

SeECO

Endless ways to the future



Further accelerating our business: Partnership and M&A strategy update copttal Marlets day —28/04/2022

A track record of quality M&A deals...

3 growing businesses providing strong contribution to the 4 companies acquired between Saas business rising from 0 to ~5%
value creation 2019 and 2021 of SECO revenue '

~€3m ~€15m |
FANNAL (2019) j> (2021) - AIDL/AD ispiratg )  SECO\

%inhand ~€12m jl> ~€2Tm “CJHOPENLY m )

(2019) (2021) . .
€10 :> €12m i - mesm
i ~eilum ~Elem i 2019 2021
GAR/Z FRICKE (Q1 2021) Q1 2022) ( ) ( )

Endless ways to the future




Further accelerating our business: Partnership and M&A strategy update copttal Marlets day —28/04/2022

...with additional, value-accretive transactions to further expand our competitive advantage

Edge computing CLEA CLEA App store

M&A: key focus areas by segment
C ®,
@ (S— @% < -

Customer base Geographies New technologies and New Apps

functionalities S E E D

Endless ways to the future



Further accelerating our business: Partnership and M&A strategy update

An innovative strategy for a long-term growth path...

\ 1 N
I

SaaS business (CLEA + App) transition Market leader
as a game changer for SECO and its in the 10T-Al space
customers

Capital Markets day —28/04/2022

€400m+ Revenue (2025 target)
from strong organic growth

SeECO

Endless ways to the future



Further accelerating our business: Partnership and M&A strategy update

...made possible by a highly committed team of people

Daniele Conti
President & Co-Founder

Co-founder of SECO. He has been
serving as president of the
company for over 40 years

Under his leadership, the Group
has grown in terms of
technological expertise, human
resources and financial
performances

Massimo Mauri

CEO
20+ years experience as executive
in several Tech companies
Strong experience in IPO and M&A
transactions

Davide Catani
CTO

Joined SECO in 2006
CTO since 2020, after
serving as Hardware
developer and ARM-based
platforms R&D manager

G»

Alessandro Hong
CEO SECO China

Serving also as CFO of Fannal
Electronics

Strong corporate finance and
M&A background

Vincenzo Difronzo
CSO

15+ years sales
experience in worldwide
leading hardware and
software companies

Joined SECO in 2015

Carlos Valeiras
CEO SECO USA

20+ years experience as
executive in several Tech
companies

Former CFO of SECO USA
from 2020

Angelo Peloni
@0]0,

20+ years experience in
Operations & Supply chain
management

Joined SECO in 2003

SE&C0

Michael Duhamel
Vice President of Sales
SECO USA

20+ years of experience in
sales and marketing for the
largest industrial, embedded
and automation solution
providers

Previously in Eurotech USA

Capital Markets day —28/04/2022

Lesen Ding
CEO Fannal Electronics
Founder and General

Manager of Fannal Electronics
(2011 — present)

Angela Lepore

Group HR Director

15+ years of experience in
HR managementin
multinational and
international companies

Stefan Heczko
CEO SECO Northern Europe

Previously CEO of Garz &
Fricke GmbH

10+ years experience as
executive in industrial
companies

Gianluca Venere
ClO

10+ years experience in
business development,
sales, innovation and
internationalization for
SECO Group

Lorenzo Mazzini
CFO

Served as CFO in several
public and private
companies

Strong experience in IPO
and M&A transactions

years

Dario Freddi
CEO SECO Mind

Previously founder and
CEO of Ispirata Srl

Strong data orchestration
background in primary
worldwide leading
companies

Maurizio Caporali

Chief Product Officer

Previously co-Founder and
CEO of AidiLab
Joined SECO in 2018 as
loT BU Product Manager
and R&D Project Manager

Marco Parisi

Head of IR

Business Manager of SECO
from September 2019

Financial advisor of SECO
from September 2016 to
September 2019

Ajay Malik
CEO SECO Mind US

30+ year experience in
high-tech, l1oT and Al

Former executive in
Google, Cisco, Qualcomm,
Motorola

SeECO

Endless ways to the future
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SECO Some functionalities
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A few examples




Do SES

7%
) 7
7
s
Saany 7144 4 7
A APALE, '
Y v
. A 7
/ 7,

PREDICTIVE

MAINTENANCE

Reactive maintenance is appealing because it
offers the maximum utilization and in turn maxi-
mum production output, of the asset by using it
to its limits.

* Preventive Maintenance: Operators prevent
downtimes by scheduling maintenance work at
preset intervals. This methodology, relies mainly

on manual inspections, time based maintenance,

or usage based maintenance. Assets are taken

Al to pinpoint unusual or anomalous parameters
indicating high probability of evolving into a
machinery failure.

Machines can now tell you when they
aren’t feeling well.

Using these probabilities, operators can run timely
maintenance repairs without reaching a point at
which the machine breaks down.

OUR SOLUTION

We consider multiple inputs like
noise (audio), video (camera),

vibration, and time taken for typical
operations and then use Al to detect
the anomalies, failure patterns, and
then provide meaningful, actionable

early warnings such as forecast

when a machine failure is likely to

OCcCur.

The techniques that we use are a combination of
classification and regression techniques.

e Classfication: predicts whether there is a
possibility of failure in next n-steps.

¢ Regression Approach: predicts how much
time is left before the next failure.

Predictive maintenance has shown to reduce maintenance costs by 30%, reduce break-

BENEFITS

The adoption of an Al-enabled predictive mainte-
nance solution provides several competitive
advantages when compared to legacy asset
maintenance processes and protocols. Those
competitive advantages include:

{:@} |@|

Increased Asset Lower Maintenance
Predictive maintenance is conducting maintenance to prevent predicted problems rather than conducting Using that information then we schedule the Lifespan Costs
maintenance on a fixed schedule or when an issue arises. appropriate maintenance activities at the last
reasonable moment before the expected failure.
| &
OVERVIEW » offline at a specific time and preventive mainte- Planned Unplanned EAUGHEH iF Reliable
ViBlHes Hsis @9 paranmE, Downtime | Downtime Planned Downtime User Experience
pp until rgcently, maintenance str.ategles of Vend- F_’redlctn(e. ma_mtepance iIs a method of proac- Reactive 00000 " YYYYL)
ing Machine operators would fall into one of the tively anticipating risk factors that can result in .
two categories: failure or downtime of vending machines and '_m ﬁ
o Fieive: Maitorsres: The sirtegs of remitig preventing these failures before they happen. It is Preventive | 0000® L1 1 10 i —
. ' based on constantly analyzing data from multiple Reduction in Maximized
parts or equipment only after the agset ha§ sensors and indicators from the Vending Pradictive Unplanned Downtime ROI
broken down or been run to the point of failure. Machines, combining this data together. and using @O0000 @O000O

downs by 75% and reduce downtimes by 45%.




OUR SOLUTION

Al is changing the game for cyberse-
curity, analyzing massive quantities
of risk data to speed response times
and augment under-resourced
security operations.

Al learns with experience

Al improves its knowledge to “understand”
cybersecurity threats and cyber risk by consum-
ing billions of data artifacts.

Al can explain too
Al is no more the black box that everyone talks
about. The explainability is part of the Al system-

weakness.

Al eliminates time-consuming tasks

Al provides curated risk analysis, reducing the BENEFITS
time security analysts take to make critical _—
decisions and remediate threats.

CYBERSECURITY

SEIZE THE BREACH

Detect, investigate, and respond more quickly, accurately, and prescriptively to Seize the
Breach and mitigate damage

The benefits of adoption of an Al-enabled cyber-

Al finds threats faster security program include:

Al analyzes relationships between threats like
malicious files, suspicious IP addresses or
insiders in seconds or minutes.

 Increase in Alert Fidelity

 Improvement in Threat Detection
Al helps with prioritiziation
Al can rovide improved context for prioritization
and response to security alerts, for fast response

" Reduction in Alert Noise

OVERVIEW to incidents, and to surface root causes in order & Threat Hunting Acceleration
— to mitigate vulnerabilities and avoid future
issues. v Speed up Time to Respond

Many enterprises now face the daunting challenge
of trying to find and fix cloud security issues before
they become — or invite — more serious prob-
lems. Standing in the way of their success is a lack
of visibility. You can’t fight what you can’t see. You

We help you find, fix, and verify attack
vectors before attackers can exploit
them. We enable organizations to con-
tinuously assess the security posture
of their enterprise, including external,

Al predicts breach risk

Al can predict how and where you are most
likely to be breached, so that you can plan for
resource and tool allocation towards areas of

need to: : "
identity, on-prem, loT, and cloud attack weakness.
Identify internal attack vectors that lead surfaces.
= to sensitive data exposure, critical

systems disruption, ransomware risk,

SUPERCHARGE YOUR OPERATIONS WITH AUTOMATION AND SECURITY EXPERTISE.

ldentity external attack vectors that Mature your security program from reactive to proactive.

enable attackers to defeat your perime- Cybersecurity \ N\ Incident
ter security. Pre-assessment : Response
/%ﬂ Know the effectiveness of your security

B2z tools, processes, and controls. disrup-
tion, ransomware risk, and other critical
impacts.



DEMAND

6,465.54

2816192 201.55

1,097.95
26,465.54

0.00

FORECASTING

Accurate forecasts are the bedrock of most successful businesses. Forecasts give you a clearer picture of the
future, and these pictures allow you to create an effective plan.

OVERVIEW

Demand forecasting is an essential tool for the
Operators to determine potential future require-
ments of customers. Forecasting figures are
usually determined by analysing historical sales
data and trends, being aware of market variations
such as new trends, seasonal variations and new
products that are brought into the market by poten-
tial competitors all of which can impact consumer
demand.

Demand forecasting also facilitates critical busi-
ness activities, like financial planning, inventory
planning, production planning, risk assessment,
and the purchase of products/raw materials. Most
importantly, forecast accuracy enables operators to
avoid stock outs and over stocking, improve
production lead times, minimize costs, increase

operational efficiencies, and improve the customer
experience.

Accurate and effective demand forecasting is a
game-changer for the operators. Its primary
purpose is to ensure that companies meet expect-
ed customer demand, but it can be used for so
much more. Planning for demand will help
allocate resources, measure a business’s
strength, and plan strategies to exploit opportuni-
ties and gain market share - make better business
decisions.

This is a key component of the supply chain
management process because it also informs the
planning aspects of other supply chain processes
including material procurement, purchasing,
logistics, and distribution

OUR SOLUTION

We consider not only the internal
sales data but also the external data
such as weather, seasonal varia-
tions to provide forecast for each
product to the operator at a machine
level or at aggregate levels (route,
area, sub-operator etc).

Here are the core benefits of this
demand forecasting for the operator:

e Sales boosts from optimal product availa-
bility: The only thing an operator hates more
than excess inventory is stocking out. After
all, a stock-out translates to lost sales, which
means lost revenue. Accurate demand
forecasts avoid this outcome. Operator can
use this for machine replenishment plans as
well as managing the lead times in the supply
chain.

¢ Better margins and more timely
discounts: Forecasts can show when
demand is likely to be both low and high,
helping operators know when to offer a
discount in order to drum up business. And
just as important: when demand is high,
operators can tweak pricing to get the best
margin possible.

e Changing product: Forecasts can help
operator change a specific product or a
product variant in a machine in a specific
location, in all machines in an area, or in
general.

o Lower operational cost: Forecasts help the
operator to plan the product replenishment
plan and optimize the transport costs.

e Customer retention and satisfaction: Under-
standing customer needs is essential in prod-
uct-focused industries. Being able to predict
customer demand will result in fulfilling orders.
This will also have the effect of increasing trust
between customer and machine.

IGNORING DEMAND FORECASTS

What if a business chooses to ignore demand
forecasting? Operators risk making the wrong
decision about which markets to invest in, when to
purchase products, or how much of a particular
product to stock.

And this type of mistake can have serious implica-
tions, including unexpected inventory storage
costs, mid-season stock-outs, or, most damaging
of all: unhappy customers.

By using demand forecast, operator
can have up to a 65% reduction in lost
sales due to inventory out-of-stock



OUR SOLUTION

Our solution enables users to try on
practically anything, from eyewear
and cosmetics to bags and apparel.
With the help of Augmented Reality,
users may contextually visualize the
item in which they are interested,
interacting and confirming the style,
the size and the fit before making a
purchase. Shopping is really about the experience and we
believe a better experience —one that's more
immersive is not only going to increase that buyer

o Share the look, spread the word: When confidence but also build a longer term loyalty to
using virtual try-on, consumers are able to brands and businesses.

take pictures of themselves trying the virtual

product, share to social media and communi-
I RY N ties, or their friends and family about this
experience. They might even ask for help to

see how it looks. This way, word is spread

voluntarily. I— —I e

Caucasian
185 cm

Virtual Try-On Is reinventing how you shop from a Vending Machine e Encourages cross sales: Consumers can
; 78 kg

mix and match multiple products of various -
styles and looks to see as a whole whether
they are a good fit. Under this circumstance,
OVERVIEW ed that they’d want to give it a try if it’s easily consumers are able to, for example, try a
- available on a retail web or mobile site. lipstick with different eye shadows or hair
colors to ensure they really complement one

Virtual try-on is a game-changer and makes it

possible for consumers to have a more personal- * Nearly half of the respondents (49%) are very likely another. T \%
ized and realistic shopping experience, even when or likely to purchase from a brand if they start T
they can't try the product from the Vending offering virtual try-on. * Reduces the number of product returns:
Machine. It utilizes augmented reality and a Total merchandise returns account for an
front-facing camera, thus allowing shoppers to This versatile technology enables users to try on average of 8% of total sales. Consumers
virtually try on products, from eyewear and hats to practically anything, from eyewear and cosmetics to need to try, feel and interact with products
cosmetics. bags and apparel. and Virtual try on technology helps to reduce
returns.

Virtual try-on IS _fast .becoming a crucial element in Seven out of 10 shoppers (nearly 69%) _
the retail shopping field. who had first-hand experience with the o Lowe: o?era:tlo?r?l cos;. F:)reclfjlstg rTelp tthe

: operator to plan the product replenishmen
e« Those who haven't yet tried this technology are technology purchased the item they

‘ ; I timi t .
dfes 9aSE Y s I were virtually trying on. plan and optimize the transport costs

e More than half of the respondents (77%) indicat
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